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Year Learning field = Performance goals = Useful phrases Grammar Page
FCV FDV FCV FDV FCV FDV
9
1 ] ] ] albsla | al.bsla | Greetingcustomers Present simple
al.bs5b | al.bs5b | Talkingabout myself P
21
a2bsia | a2.bsla Asking open questions
1 1 1 1 a2.bs2a | a2.bs2a Invitir? t% ta(sqte and tr Present continuous
a2.bs5a | a2.bs5a 9 Y
33
albs2a | a1.bs2a Giving directions in a sho
1 1 2 2 al.bs5b | al.bs5b TeIIing comeone the wa P Present perfect
a2.bs3b | a2.bs3c 9 Y
49
a2.bs3a | a2.bs3b . ) . Passive
! ! 3 3 a3.bs2a | a3.bs2a Explaining a high price Comparatives and superlatives
67
d2.bs2a | Taking partin a discussion Past simple
2 ! ! ! d2.bs32 d2.bs3a | Handling conflicts Spelling and punctuation
85
d2.bs2a ! ) will-future
2 1 1 1 d2.bs3a 42.bs3a Arguing effectively Numbers
101
a2.bs2a a2bs2a Choosing question types
2 2 1 1 a2.bs7b a2.bs2b Givin ag rgesentatioﬁp Question formation
' a2.bs7b gap
113
2 2 1 1 ad.bsla | ad4.bsla | Handlingenquiries Countables and uncountables






